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Seeking senior level assignments in General Management & Sales & Marketing with an organisation of repute

Professional Profile

· A Post-Graduate in Management with over 2 decades of experience in Sales & Marketing Operations, Business Development and Dealer Management.
· Currently working as Asst. Vice President – Marketing with Chemtrols Engineering Ltd.

· An excellent planner and strategist with proven abilities in accelerating growth, generating customer loyalty levels and serving institutions and corporate sector customers effectively.

· Holds the distinction of exploring new markets, managing sales operations independently, establishing distribution networks for escalating turnovers & achieving desired goals in the branch operations. Expertise in handling sales of products & systems such as UPS & Software products/SCADA systems.

· Exceptional skills in communication, presentation with demonstrated abilities in training, team building and driving frontliners / executives to achieve goals.

· Graduate in Engineering (Electronics & Communication) in 1977.

Core Competencies

Sales & Service Operations  

· 
Drive sales initiatives and achieve desired targets with overall responsibility of ROI.

· 
Map & analyse business potential, identify new profitable product & product lines.

· 
Identify and explore new markets and tap profitable business opportunities.

Distribution/Channel Management

· 
Develop and sustain the existing network and effectively manage the supply chain.

· 
Expand the dealer infrastructure and appoint new partners in untapped markets.

· 
Evaluate performance & monitor distributor sales and marketing activities.

Relationship Management / Institutional Sales

· 
Businesses prospecting of complete range of products. 

· 
Offer preparation, product pricing and bid management. 

· 
Building a harmonious relationship with bulk consumers, corporate accounts and direct marketing agencies.

Team Management

· 
Motivate, mentor, guide and monitor sales personnel/executives to achieve goals.

· 
Deploy the Sales & Marketing activity plan for frontliners with target setting and reviewing measures.

·  Imparting training as an important tool to bind, motivate & improve productivity

General Administration

· Handled the overall branch operations in terms of HR, Finance etc.

· Effectively managed facilities for the members of the organisation.

Career Highlights

Since Aug’03 with Chemtrols Engineering Ltd. as Asst.Vice President- Marketing

The company is in the business of undertaking SCADA systems contracts, Instrumentation products & Control valve manufacturing with a turnover of more than Rs.100 crores.

Significant Achievements;  

· Successfully handling the Pan India Operations of Sales & Marketing.

· Effectively managing the sales for SCADA systems for the utility segment.

· Actively involved in the design and implementation of the regional sales & marketing strategies entailing development of competitor and market awareness programs for local markets.

· Key clients are the BEST, Reliance Energy, MSEB & other Electrical Utilities.

· Major Breakthrough in MSTCL, Reliance Energy Ltd with Approx Rs 20 Milion Order.

Aug’99 – Aug’04 with Next Generation Business Power Systems Ltd. as General Manager- Sales

Significant Achievements;  

· Distinction of stimulating the business by implementing new & better systems of quality.

· Responsible for the operations in the Western Region of India with a turnover of Rs.2 crores.

· Involved in handling products such as UPS systems, health management software, SMPS, Network Security products like Firewalls, Encryption products and Network reporting Tools.

· Sales in the region increased by more than 50% in a span of 18 months

· Clients handled were the ICICI Bank, Syndicate Bank, Corporation Bank, Major Power Consultants

Mar’ 96 to Aug’99 with Nelco Ltd. as Sr. Manager Marketing

Significant Achievements;  
· Successfully handled sales operations for electrical & utility segment such as SCADA systems.

· Bagged one of the largest SCADA systems order from BEST, worth Rs.770 Lacs.

· The Division was hailed as the best within Nelco consecutively for 2 years. 

· Key customers were REL (Erstwhile BSES), BEST, Railways, and ONGC.

Aug’92 to Feb’ 96 with Aplab Ltd. as General Manager- Mktg.

Significant Achievements;  

· Held Responsibility of promotion of business across India in the in the utility segment such as Electricity dist. Co., the Railways, Water dist. Co.

· Successfully involved in sales of products such as High voltage under ground cable fault, Locators and Water leak detection system.

· Instrumental in setting up the company as a supplier of Cable fault-locating system as an import substitute.

Jan’90 to July’ 92 with Crompton Greaves Ltd. as Sr. Market Research officer

Significant Achievements;  

· Efficiently made an overall study of the market in terms of the demands/new products for the Marketing Division.

· Turned the market research division in to a profit centre from a cost centre.

Previous Assignments

Dec’87 to Jan’90 with Aplab Ltd. as Project Manager

· Actively involved in establishing a division for manufacturing underground cable fault locators. Liaising with Govt. agencies &German collaborators.

· Handled sales of products such as Underground HT cable fault locators, Water leak   detection system

Jun’81 to Nov’87 with Larsen & Toubro Ltd. as Sales Engineer

· Responsible for Western region and sales of products like Test and Measuring instruments (Electrical), High Voltage Test Systems, Hybrid computers and satellite navigation system. 

Aug’79 to May’81 with HIL Ltd. (A division of HCL) as Sales Engineer

· Managed business operations in the Western Region worth Rs.1 crores by sales of products such as Test and Measuring instruments such as DMMs, Logic, Analysers, Function generators etc.

(Feb’77 to Apr’79) Commenced career as Production Supervisor with Saha Electronics Pvt. Ltd. Responsible for handling shop floor supervision of Dipped Mica capacitors and capacitor plates &  maintenance of the production and test instruments .

Trainings: Received training in Tettex and Haefly Switzerland while in Larsen & Toubro

Education

· Post Graduate in Marketing from Mumbai University, 1986.

· Graduate in Engineering (Electronics & Communication), 1977

Date of Birth: 21st September, 1953


